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REGISTRATION

eCandidat application on the UGA website
at the beginning of march. It is followed by
interview in english with a professionnal
commitee and teatchers.

https://candidat.univ-grenoble-alpes.fr/
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ScienceTrading Master’s degree skills in Science, Sales and Marketing.

An international training at the University of Grenoble Alpes, in close contact with companies

Lectures

Lectures are offered in English to french and
international students with a scientific degree
who wish to be trained in sales and marketing.
The students are trained by international
lecturers including senior members of the
industry.

THE STUDENTS ARE TRAINED TO :

B Manage and follow-up international
sales activities.

M Have the capacity to negotiate in English.

M Be able to listen to customers needs and
understand their culture.

B Adapt themselves to different professional
environments.

International Commercial Program = 21 ECTS
M Sales and Commercial negotiation
B Omnichannel method for selling
and business ethic
M Marketing for intenational markets
M Sociological and multicultural
approach of market
B Company Knowledge and management
M How to build and manage a
Commercial Programme
M How to establish relationships
and links with the professional worlds

Scientific Program =12 ECTS

M Biotechnology (biology and chemistry) /
Physics technology (physics)

B Answers to metrology challenges

M Imaging technologies and applications

M English (mandatory without a B2 level) or new
language

Internship

3 weeks per month in a Company during one
year.

THE INTERNSHIPIS :

B Empowerment of the knowledge acquired is
emplemented in the professional context

M A springboard for your career.

This internship takes place

from September until July.

B Written report has to be returned mid-June
M Oral presentation around June

After the
ScienceTraining
Master, many
opportunities

M Sales in an international environment
B Market studies, marketing and
commercial activities
B Communication activities
M Public relation activities
M Launch & Promotion of new scientific products
M VIE contracts for European students :
www.mon-vie-via.businessfrance.fr
for european students.
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